
How Equifax Breach Could Hurt 
Home Sales 
DAILY REAL ESTATE NEWS | MONDAY, SEPTEMBER 18, 2017 

The recent Equifax data breach, which exposed the personal information of 
about 143 million Americans—one of the largest hacks on record—could 
put home sales at risk. For consumers trying to get a mortgage, the data 
breach, which compromised people’s Social Security numbers, addresses, 
and credit card information, could stall their loan approval or put them at 
risk for having their information stolen and used in unlawful real estate 
transactions. 

Read more: Equifax Breach Threatens Half the Country 
Scammers could also use stolen Social Security numbers to open up new 
credit cards and rack up debt under a person’s name, which could ruin the 
victim’s credit score. “If you have your identity stolen, it causes a lot of 
problems,” Don Frommeyer, a mortgage loan officer at Marine Bank in 
Indianapolis, told realtor.com®. “You have to prove it wasn’t you.” 

Rob Douglas, an identity theft expert, predicts there will be an increase in 
fraudulent mortgage and refinance applications due to the Equifax breach. 
Loan officers may have to put additional vetting procedures in place, which, 
in turn, could slow down the loan approval process and burden borrowers 
with extra costs. 

What Consumers Should Do 
For your clients to better protect themselves, security experts recommend 
taking the following steps: 

• Check your exposure. To see whether the Equifax breach affected you, 
go to https://trustedidpremier.com/eligibility/eligibility.html 

http://realtormag.realtor.org/daily-news/2017/09/08/equifax-breach-threatens-half-country
http://realtormag.realtor.org/daily-news/2017/09/08/equifax-breach-threatens-half-country
https://trustedidpremier.com/eligibility/eligibility.html


• Freeze your accounts. If you have been affected, contact each of the big 
credit-reporting companies immediately to freeze your credit, security 
experts recommend. You can either do this online or by calling them. 
Equifax: 800-349-9960; Experian: 888-397-3742; TransUnion: 888-909-
8872. You will still be able to use your credit cards, even with freezes in 
place, but no one will be able to check credit scores and personal 
information without your permission. You can also undo the freezes at any 
time, though that does often require a small fee. 

• Continue to monitor your credit. “It might be worth signing up for a 
credit monitoring service,” says Pete Mills, senior vice president of 
residential policy at the Mortgage Bankers Association. “It’s certainly 
easier to undo a fraudulent account within a few days” than to wait a few 
months to address it. 

Source: “Why the Equifax Breach Might Make It Harder to Buy a Home – 
and What You Can Do,” realtor.com® (Sept. 15, 2017) 

 

Consumers Say This Is the Ideal 
Down Payment 
DAILY REAL ESTATE NEWS | FRIDAY, SEPTEMBER 29, 2017 

More than half of Americans say they would prefer to put 10 percent down 
on a home purchase rather than 15 percent, 20 percent, or 30 percent, 
according to mortgage banker American Financing’s 2017 Mortgages in 
America Survey. The 10 percent down payment option was the lowest 
among the choices respondents were given in the survey. It also was the 
most popular choice across generational divides, including millennials, 
Generation Xers, and baby boomers. 

The average down payment on a home purchase in 2016 was 11 percent, 
according to the National Association of REALTORS®’ 2017 Aspiring 

https://www.realtor.com/news/trends/equifax-breach.amp/
https://www.realtor.com/news/trends/equifax-breach.amp/
https://www.americanfinancing.net/blog/2017/09/28/down-payment-preferences/
https://www.americanfinancing.net/blog/2017/09/28/down-payment-preferences/
https://www.nar.realtor/newsroom/nar-finds-real-and-imaginary-barriers-holding-back-prospective-homebuyers


Home Buyers Profile. Borrowers under the age of 35 put down an average 
of 8 percent, according to NAR’s report. 

Many respondents to American Financing’s survey acknowledge that they 
do not fully understand the basics of how mortgages work. Nearly a 
quarter—primarily millennials—say they lack understanding about interest 
rates and private mortgage insurance. Further, “while affordable programs 
allowing a 10 percent down payment are available and provide an attractive 
option to prospective home buyers, it’s important to consider other factors, 
like private mortgage insurance, which can play a significant role in the 
overall cost of a home,” says Carrie Niess, business analyst at American 
Financing. “For instance, the lower the down payment, the higher private 
mortgage insurance costs can run.” 

Some additional findings from the study: 

• Renting vs. homeownership: Consumers overall indicate that an 
increase in rental rates would motivate them to move. Forty percents say 
an increase of less than $100 per month in rent would motivate them to 
move, and another 37 percent say the same about an increase between 
$101 and $300 per month. 

• Mortgage preferences: Millennials and Gen Xers show preference for a 
30-year fixed-rate mortgage, while baby boomers favor a 15-year 
mortgage. 

• Marital status: Respondents who are married (37 percent) say they are 
most likely to buy a home in one to two years, while those who are single 
(41 percent) say they are likely to wait five years before purchasing. 

Source: “The Mortgages in America Survey,” American Financing (2017) 

 
 

https://www.nar.realtor/newsroom/nar-finds-real-and-imaginary-barriers-holding-back-prospective-homebuyers
https://www.americanfinancing.net/blog/2017/09/28/down-payment-preferences/


Trump’s Healthcare Order 
Excludes Independent Contractors 
DAILY REAL ESTATE NEWS | THURSDAY, OCTOBER 12, 2017 

President Donald Trump signed an executive order Thursday to get the ball 
rolling on the creation of association healthcare plans. It’s intended to help 
small employers access more affordable health insurance coverage for 
their employees. Such a direction may hold promise for real estate 
professionals if the administration proposes new rules that would include 
independent contractors—but currently, that’s not part of the program. 

Learn about the REALTORS® Insurance Marketplace. 
“The White House announcement is an important part of the work to 
expand health coverage opportunities,” William E. Brown, president of the 
National Association of REALTORS®, said in a statement Thursday. 
“Association health plans have long offered promise for small-business 
owners and self-employed individuals seeking affordable health coverage. 
NAR is reviewing the specifics of the proposal to determine the promise 
that it may offer self-employed individuals such as real estate 
professionals.” 

Under the order, Trump is directing the Department of Labor to write 
guidelines allowing small employers to band together to form association 
health plans and purchase coverage in the large group health insurance 
market, which is exempt from some regulations of the Affordable Care Act. 
The order also directs the Departments of Labor, Health and Human 
Services, and the Treasury to look at expanding the length of short-term 
insurance policies for individuals and modifying rules governing employer-
offered health reimbursement accounts to fund employee healthcare 
expenses. 

https://www.whitehouse.gov/the-press-office/2017/10/12/presidential-executive-order-promoting-healthcare-choice-and-competition
https://www.nar.realtor/realtor-benefits-program/personal-insurance/realtors-insurance-marketplace


NAR has been a longtime supporter of legislation that would enable the 
creation of association health plans and expanded health insurance options 
for real estate professionals, who are mostly independent contractors. 
Brown said NAR will continue to work with the administration and Congress 
to make association health plans a workable option for REALTORS®. 

—Robert Freedman, REALTOR® Magazine 

 
 

Most Common Contingencies 
Buyers Request 
DAILY REAL ESTATE NEWS | TUESDAY, OCTOBER 10, 2017 

Ninety-one percent of closed sales in August contained a sales 
contingency, allowing a buyer or seller to back out of the contract if certain 
conditions were not met. This percentage was reported in the August 2017 
REALTORS® Confidence Index Survey, a monthly survey sent to more 
than 50,000 real estate practitioners. 

Read the full report: August 2017 REALTORS® Confidence Index Survey 
The most common contract contingencies in August were related to 
passing home inspections (19 percent); the buyer obtaining financing (19 
percent); and appraisal contingencies (15 percent). 

“These contingencies are reflective of the risks buyers face when 
purchasing a home and are meant to protect buyers against these 
uncontrollable, but anticipated, risks,” Scholastica Cororaton, a research 
economist for the National Association of REALTORS®, notes on the 
Economists’ Outlook blog. 

Appraisal contingencies are growing more common as home prices 
appreciate at quick speeds in many markets. In some hot markets, buyers 

https://www.nar.realtor/research-and-statistics/research-reports/realtors-confidence-index
https://www.nar.realtor/research-and-statistics/research-reports/realtors-confidence-index
https://www.nar.realtor/research-and-statistics/research-reports/realtors-confidence-index


are bidding up prices due to the steep competition but the appraisals are 
then coming in lower than the agreed-upon sales price. 

Source: “91 Percent of Closed Sales in August 2017 had Contract 
Settlement Contingencies,” National Association of REALTORS® 
Economists’ Outlook blog (Sept. 29, 2017) 

 
 

Mortgage Fraud Is Back on the 
Rise 
DAILY REAL ESTATE NEWS | TUESDAY, OCTOBER 10, 2017 

More borrowers are being dishonest on their mortgage applications. 

Read more: How Equifax Breach Could Hurt Home Sales 
Mortgage fraud risk is up by nearly 17 percent in the most recent 12-month 
period, according to CoreLogic, a real estate data firm. “Occupancy” fraud 
is rising the fastest, in which applicants deliberately misrepresent their 
intended use of the property. For example, a client may tell a lender that 
they plan to live in the house when they really intend to rent it out. 
Applicants who live in the house usually qualify for lower interest rates and 
down payments than those who intend to rent out a home. 

One in every 122 mortgage applications contained application fraud during 
the first two quarters of 2017, says Bridget Berg, CoreLogic’s senior 
director of fraud solutions strategy. Berg says common misrepresentations 
on the applications tended to center around the sources of down payment 
funds; income amounts and employment; and the amount of debt. 

Further, the recent hack of personal data from the credit bureau 
Equifax may increase the risk in the upcoming months, warns Mark 
Fleming, chief economist for First American Financial Corp. About 145.5 

http://realtormag.realtor.org/daily-news/2017/07/25/22-offers-no-guarantee-appraisal
http://economistsoutlook.blogs.realtor.org/2017/09/29/91-percent-of-closed-sales-in-august-2017-had-contract-settlement-contingencies/
http://economistsoutlook.blogs.realtor.org/2017/09/29/91-percent-of-closed-sales-in-august-2017-had-contract-settlement-contingencies/
http://realtormag.realtor.org/daily-news/2017/09/18/how-equifax-breach-could-hurt-home-sales
http://realtormag.realtor.org/daily-news/2017/09/18/how-equifax-breach-could-hurt-home-sales
http://realtormag.realtor.org/daily-news/2017/09/18/how-equifax-breach-could-hurt-home-sales


million consumers’ credit files were compromised, and Fleming says that 
could open the door for more forms of application fraud. 

“The risk of identity-based fraud and misrepresentation is certainly 
elevated,” Fleming says. “To the extent that more people have their 
information out there,” the danger is greater. 

Source: “Mortgage Fraud Is on the Rise, and Here’s What That Means to 
You,” Miami Herald (Oct. 9, 2017) 

 
 

Refinance Scams Target Military 
Vets 
DAILY REAL ESTATE NEWS | MONDAY, OCTOBER 09, 2017 

The federal government is investigating a number of predatory lending 
schemes targeting thousands of veterans who have Veterans 
Administration mortgages. Officials say the scams aim to convince 
borrowers to repeatedly refinance, ultimately paying more on their loans. 
Some lenders also are being accused of using teaser interest rates, “cash 
out” windfalls, and lower monthly payments, using marketing materials that 
sometimes resemble Department of Defense information, the Chicago 
Tribune reports. 

Veterans reportedly are being overwhelmed with misleading refinance 
offers—sometimes refinancing properties multiple times in a year. “We’re 
seeing borrowers refinance three times in less than six months, and their 
loan balances are going up,” says Michael R. Bright, acting president of VA 
loan giant Ginnie Mae. The Department of Veterans Affairs has teamed 
with Ginnie Mae to create a task force to investigate such cases. 

http://www.miamiherald.com/news/business/real-estate-news/article177881841.html
http://www.miamiherald.com/news/business/real-estate-news/article177881841.html


Ginnie Mae investigators have found that these refinancing offers often 
prompt homeowners to switch from a long-term fixed-rate mortgage to a 
riskier short-term adjustable-rate loan. The borrowers then find that the 
principal amount they owe to the lender has increased by thousands of 
dollars. In some cases, borrowers added $12,000 to their total loan amount 
in order to reduce their monthly payments by $165. Ginnie Mae economists 
say it would take more than six years just to break even on such a deal. VA 
home loans often have no down payment requirements. 

The VA warned that lenders who make “improper charges or fees” that lead 
to foreclosure will face stiff penalties. The Consumer Financial Protection 
Bureau plans to fine and sue lenders who propagate these abuses. 

Source: “Government Cracks Down on Home Refinancing Scheme 
Targeting Veterans,” Chicago Tribune (Sept. 26, 2017) 
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